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ÅMarket Review

ÅSoftware as a Service -Business Model

ÅOnline Storage 

ÅAcquisition of Steek S.A.

ÅView on Financial Performance & Outlook

2



F-Secure - Summary 

1988 Founded

1999

Today

IPO (Helsinki Stock Exchange)

2007

ÅñProtecting the irreplaceableò

ÅEnabling the safe use of computers and smartphones

ÅStrong solution portfolio covering both consumers and businesses

ÅThe leading Software as a Service (SaaS) partner for operators globally

ÅOver 200 operator partnerships in more than 40 countries

ÅStrong market presence in Europe, North America and Asia 

ÅBroadening Value Added Service (VAS) offerings by acquiring Steek (currently Storage and 

digital content business unit)

ÅProfitable growth fueled by SaaS business model

ÅCurrently F-Secure has close to 20 offices globally  

ÅPersonnel: about 800 professionals 
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Market Review

ÅSoftware Security Market & Growth
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Enterprise Antivirus

26%

Consumer Antivirus

27%

E-Mail Security 
Boundary 

8%

URL Filtering  

4%

Web Access 
Management

7%

User Provisioning

9%

Other Security 
Software

15%

SIEM

4%

Source: Gartner, 2008

Security is a good place to be

Global security 

market split, 2009

100% = $11.3B

Global security market 

is a $10b+ 

industry

F-Secure is present in 

the segments making 

the majority of the 

vendor revenue

(SIEM = Security Incident and Event 

Management)

F-Secure present
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Security and software growth rates in general
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Source: IDC, 2008 

Western European security software forecast, growth rates 2008-2012

CAGR = Compound Annual Growth Rate
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Software as a Service

=> Security as a Service

ÅBusiness Model Review
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Security as a Service means

ÅBenefits to customer (consumers, 

SMB)

Å Ease of use 

Å The latest technology automatically                                                           

Å Presence of a local partner for technical 

and business support

Å High level of security and quality

ÅBenefits to operator

Å Value added revenues

Å Avoiding churn

Å Proven business model with over 200 

partners in more than 40 countries

Å Current services

Å Internet Security and On-Line Back-Up

Å New services coming with the acquisition

of Steek
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