F- SECURE CORPORATI ON STOCK EXCHANGE RELEASE
Transl ati on from Fi nni sh
Cct ober 24, 2006 at 9. 00am

F- SECURE GROUP FI NANCI AL RESULTS JANUARY 1 — SEPTEMBER 30, 2006
Breaking 20min quarterly revenues with record profitability, new
EBI T gui dance for the full year given at 17% +/-1.5% units

(Unl ess otherw se stated conparisons are nade to the sane period one
year ago.)

@3 Highlights

-Total revenue increased by 28%to a record | evel of 20.0m

- Cor porate business increased by 7% to 9. 1m

-Service provider business increased by 53%to 6.7m

- Keeping the market share lead in I SP business: 36%in Europe, 24%in
t he conbi ned North-Anmeri can and Eur opean mar ket

- Consuner busi ness increased by 66%to 3.8m

- her revenues 0.4m

-EBIT increased by 28%to a record |evel of 3.8m (3.0n); 19% of
revenues

-Deferred revenues decreased by 0.5mto 24.8m during B3

-Cash flow was 4.5m positive

Busi ness at the Group |level year to date

Steady and profitable growmh continued across all business segnents
in anti-virus and intrusion prevention. For the first nine nonths of
2006 total revenues were 58.6m (43.7m, representing 34%growh. EBIT
was 9.6m (5.3n), representing 82% growt h. Cash flow was zero (9.7m
positive). This is due to paid dividends of 10.8min April. Deferred
revenues were 24.8mat the end of June (19.9m.

The strong devel opment in Security as a Service revenues continued
and a | arge nunber of new partnerships was signed. Mbile security
showed steadily increasing market interest.

The total fixed costs were 44.5m (35.3n), representing 26% grow h
The Goup’s short-termstrategy continues to be to prioritize growth
over profitability. Above all, investnents into achieving a strong
sustai nabl e position in the fast growi ng security service market are
seen as vital for the Goup s future grow h.

The cost level in @B turned out |ower than originally planned. This
was partly due to quickly adapting the activities and costs to a
sl ower than expected demand | evel during the sunmer season. Al so,
recruitment proved to be nore chall enging during the sumer nonths



than originally expected. Furthernore, new product |aunch canpai gns
wer e postponed from Septenber to Cctober.

The Goup capitalizes sone of its devel opnent expenses according to
the accounting rules. This decreases costs by approximately 0.1m

The geographi cal breakdown of the business was as follows: Nordic
Countries 37% (35%, Rest of Europe 44% (44%, North America 10%
(11%9 and Rest of the World 9% (10% . Anti-virus and intrusion
prevention represented 97% of the total revenues.

According to the | atest global survey made during the sumrer nonths
of 2006 custoner satisfaction has remained at strong | evels. Overall
sati sfaction was 4.26 (4.27) on a scale of 1 to 5. The anount of
respondents was approxi mately 15, 000. Relentless focus on customner
satisfaction is one of the Group’s core phil osophies and the target
remains to reach 4.50 in overall satisfaction

Busi ness in different segnents in 3

In the third quarter of 2006, revenues in the corporate customner
segnent through resellers and I T services conpanies were 9.1m (8.5m,
representing 46% of the anti-virus and intrusion prevention business
and growmh of 7% fromthe previous year. New |licence sal es was sl ower
than expected while renewals of old |icenses exceeded expectati ons.

Service-like security is the prine F-Secure way to deliver value to
its customers. Revenues through the service provider channel were
6.7m (4.4m), representing 34% of the anti-virus and intrusion
prevention business and growh of 51%fromthe previous year. The
quarter-over-quarter revenue growth in this business area renai ned
relatively low, as previously communi cated, at 6% The relative

sl owness was caused by a conbi nation of |arge mature partnerships
reaching the peak level of their utilization and the challenge of
getting the nunerous service provider partners into full service
rollout. The quarter-over-quarter growh rate in this segnent is
expected to accelerate towards the end of the year.

Consuner revenues were 3.8m (2.3m, representing 19% of the anti -
virus and intrusion prevention business and gromh of 66%fromthe
previ ous year. Conprehensive products and solutions along with

conti nui ng successes in online sales were key contributors to grow h.

Mobi | e security revenues represented 1% of the anti-virus and

i ntrusion prevention business. The interest in the Goup’s solutions
anong phone vendors, npbile operators and corporate custoners was at
a high level. F-Secure Mbile Anti-Virus showed an increase in
consumer and corporate channel sal es.

Conpetitive situation



Conpetitive situation in the anti-virus and intrusion prevention

busi ness has remai ned unaltered and price | evels have renained
relatively stable. However, there are, and have al ways been, constant
signs of price conpetition in individual countries, especially in the
consuner segnent and during new product |aunches. In the consuner

mar ket it has becone increasingly conmon to offer 3 licenses as a
basic “fam |y pack” offering.

The Group’s outstandi ng support and hi gh customer satisfaction have
hel ped the group nmaintain a high | evel of conpetitiveness.
Conpetitiveness of the Group’s service provider solutions remai ned
extrenely high.

The new M crosoft Vista operating systemwas at first widely seen as
presenting a conpetitive barrier for the whole security industry.
However, in QOctober, after the reporting period, Mcrosoft agreed to
nmake certain positive changes to the way Vista interfaces with third
party security products. F-Secure is one of the first three anti-
virus vendors whose product can be downl oaded from M crosoft’s web
site.

Security as a Service

The Group has been a | eader in the ongoi ng custoner behavi our change
to prefer to purchase security as a subscription service against al
other alternatives. The G oup provi des dedi cated Service Platform
offerings for different target audi ences: Enterprises, Businesses,
Consuners, Gateways, Mobile Phones and Operator Networks.

The total nunmber of ISP partners was 125 in the end of B, an
increase of 14 from@. On top of the ISP partners the conpany has
some tens of corporate security service provider partners and nobile
operator partners.

The nunber of countries with partners increased to 33. The Goup’s
strength in the ISP market is clear: |eading market share gl obally,
excellent partner retention track record and fastest speed of signing
new partners. The G oup’s market in the conmbined North Anmerican and
Eur opean broadband | SP markets based on nunber of subscribers is
approxi mately 24% and approxi mately 36% i n Europe (source: Dataxis
and F- Secure).

The gl obal frame agreenent with Liberty Media G oup has paved way for
nati onal service |launches in seven countries in Europe under the UPC
brand and with VTR in Chile. Ot her significant new service provider
partnershi ps i nclude KPN (Net herlands), Miltikabel (Netherlands),
VSNL (I ndia) and Arcor (Germany).

The Group is currently increasing account nmanagenment resources to
facilitate fast service rollout and to increase service take-up rate
anong service provider partners.



Mobi | e security

The Group’s | ong-term pioneering i nvestnment to provide solutions for
nobi | e security continued to yield results.

The Goup’s nobile antivirus service to Orange smart phone users was
being rolled out through Orange UK in @B. Initial marketing efforts
to Orange custoners showed a high interest to nobile security and |ed
into high levels of trial use. Qther operator partners include O ange
Swi tzerl and, T-Mobile Germany, Swi sscom TeliaSonera and Eli sa.

F- Secure continued cl ose cooperation with Nokia. F-Secure Mbile
Anti-Virus was the first antivirus software for the S60 3™ edition
operating systens and it will be available for majority of the
currently shipping or upcom ng Nokia S60 3rd edition devices,
including: N71, N73, N80, N92, N93, E50, E60, E61 and E70.

Products & Services

The consuner flagship product F-Secure Internet Security 2007 was
rel eased for online sales in @B and for retail sales after the
reporting period in Cctober. It provides all necessary security
functions in a consuner-friendly package and i ntroduces a new real -
time proactive detection technology F-Secure DeepCGuard (tm

The Group’s new technol ogy and support center in Ml aysia was
officially launched as one key entity in the Goup s gl obal 24/7
support organi zation for its custoners and partners.

The Group’s products received high marks in product reviews in the
United States: The Consuner Reports webzine (?) ranked F-Secure Anti -
Spywar e as nunber one anong twel ve contestants. Scot’s Newsletter
ranked F-Secure Anti-Virus 2006 as the best anti-virus product of the
year.

Per sonnel and Organi zation

The Group's personnel nunbered 464 at the end of the quarter (374).
Summer period was nore chall enging than anticipated in recruiting new
resour ces.

The Group’s Executive Team consists of the follow ng persons: Pekka
Kuusel a (Executive Vice President, Sales and Marketing), Aki Manttari
(Director, Human Resources), Pirkka Pal oméki (Executive Vice

Presi dent, Research and Devel opnent), Risto Siilasnmaa (President and
CEO, Taneli Virtanen (Chief Financial Oficer) and Travis Wtteveen
(Senior Vice President, Products & Services).

On Novenber 6", 2006, Kimmo Al kio will assume the responsibilities of
Presi dent & CEQ, as inforned on Septenber 15, 2006. M. Siil asnmaa
wi |l be appointed Chairman of the Board. Forner Chairman M. Pertti



Ervi will continue as Vice Chairman of the Board. O her nenbers are
Ms. Sari Bal dauf and M. Al ex Sozonoff. M. Ari Hyppdnen is deputy
menber .

Fi nanci ng

The Group’s financial position remained strong. The Goup’s equity
rati o on Septenber 30, 2006, was 81% (84% . Fi nancial incone for
first nine nonths was 0.4m (0. 7m.

During first nine nonths cash flow was zero (9. 7mpositive). This is
due to paid dividends of 10.8min April. The nmarket val ue of the
liquid assets of the G oup was on Septenber 30, 2006 61.9m (60. 4m

The change in the USD-EUR exchange has not had nmaterial effect on
revenues and results.

Capi tal Expenditures

The Group’s capital expenditures for the first nine nonths were 2.8m
(1.7m). These consisted mainly of |IT hardware, software and
capitalization of devel opment expenses.

Shares, Sharehol ders' Equity, and Option Prograns

In August, a total of 8,000 F-Secure shares were subscribed for with
the Al/ A2 warrants attached to the F-Secure 2002 Warrant Pl an. The
correspondi ng increase in the share capital, in total EUR 80.00 was
registered in the Finnish Trade Register on August 23, 2006. F-Secure
recei ved as additional sharehol ders' equity a total of EUR 4, 800.

In Septenber, a total of 4,000 F-Secure shares were subscribed for
with the B1/B2 warrants attached to the F-Secure 2002 Warrant Pl an.
The correspondi ng increase in the share capital, in total EUR 40.00
was registered in the Finnish Trade Regi ster on Septenber 22, 2006.
F- Secure received as additional shareholders' equity a total of EUR
3, 600.

As a result of the increases, the share capital of F-Secure currently
is EUR 1, 548, 935.68 and the total nunber of shares is 154, 893, 568.
The correspondi ng nunber of shares fully diluted woul d be 161, 464, 443
including all stock option prograns.

Cor por ate Gover nance

F- Secure conplies with the Corporate Governance reconmendations for
public listed conpanies published in Decenber 2003 by HEX Plc, the
Central Chanber of Commerce of Finland and the Confederation of

Fi nni sh I ndustry and Enpl oyers as expl ained on conpany’ s web pages.



Fut ure Qutl ook
The G oup’s three key goals in 2006 are:

1) To continue to grow the anti-virus and intrusion prevention

busi ness significantly faster than the industry. The npbst recent and
updat ed estimates (gathered by F-Secure fromvarious industry

anal ysts) for market growth vary between 10-15%in the corporate
segnent and between 15-20%in the consunmer segment.

2) To continue capitalizing on the Goup’ s industry |eadership in
Security as a Service, both with consumer and corporate end
cust oners.

The prine vehicle for the Goup’s future growth is Security as a
Service. This gromh will also be pursued through systematically
growi ng various channels in the key European nmarkets, an increasingly
conpr ehensi ve product offering, inpeccable service and a carefully

i ncreased geographi cal scope.

Partnership recruitment will continue vigorously in all service

pl atform segnents and the Group is well positioned to benefit from

the devel opnent of Security as a Service trend with a conprehensive,
| eadi ng product offering and an ever-stronger position with service
providers in Europe, North Anmerica and Asi a.

To accelerate the growh in the service provider segnent, specia
account managenent effort will be placed on service provider partners
to ensure a fast path to full conmercial rollout.

The quarter-over-quarter growh rate in this segnent is expected to
accel erate towards the end of 2006.

3) To further develop G oup’s position in nobile security, and, as
the market matures, start turning the | eadership into revenues.

The visibility in nobile security business is inproving constantly

t hrough i ncreased operator and corporate custoner awareness in nobile
security issues. The G oup expects to see the nunber of nobile

mal war e out breaks conti nue growi ng steadily. This will further
underline the value of an up-to-date security solution for handheld
multinmedia termnals and will gradually escal ate the uptake of nobile
security solutions.

2006 total revenues are expected to be between 80m and 83mthat is
wi thin given range at the beginning of the year. Based on its
strategy to prioritize growh over short termprofitability, the
Group continues to invest in new sales and marketing activities as
well as in najor new devel opnment efforts and new projects expandi ng
the Goup’s offering to service providers and facilities nmanagenent
conpani es. The managenent estimtes 2006 EBIT to be 17% +/- 1.5%
units. This replaces the existing guidance of achieving slightly
bel ow 20% EBI T.



The estimation for fourth quarter 2006 revenues is between 21m and
24m The slightly bigger range in the estimate is due to nmanagenent
cautiousness due to decreased visibility towards new |license sales in
the corporate market. The estinmate is based on the sal es pipeline at
the time of publishing, existing subscriptions and support contracts
and a EUR/ USD exchange rate of 1.25.

The actual cost |evel due to recent and planned recruitnments is stil
i ncreasing. A high nunber of activities will support the strongest
sal es quarter of the year. Fixed costs are estinated to be below 17m

in 4.
This interimreport is prepared in accordance with I AS 34 standard.

Key figures (unaudited):

BEuro mllion
| NCOVE STATEMENT 2006 2005 2006 2005 Chge 2005
7-9 7-9 1-9 1-9 % 1-12
Revenues 20.0 15.7 58.6 43.7 34 61.8
Cost of revenues 1.7 1.2 5.1 3.8 32 5.9
Gross nmargin 18.4 14.5 53.6 39.9 34 55.9
Ot her operating incone 0.1 0.2 0.5 0.7 -30 0.8
Sal es and marketing 9.0 7.4 28.8 22.5 28 31.6
Research and devel opnent 4.7 3.7 12.7 10.5 21 14.7
Admi ni stration 0.9 0.6 2.9 2.3 26 3.1
Qperating result 3.8 3.0 9.6 5.3 82 7.4
Fi nanci al net 0.1 -0.1 0.4 0.7 1.9
Result before taxes 3.9 2.9 10.0 6.0 9.3
I ncone taxes -0.9 -0.8 -2.6 -1.4 -2.7
Result for the period 3.0 2.2 7.5 4.6 6.6
Ear ni ngs per share, e 0.05 0.03 0. 04
EPS, diluted, e 0.05 0.03 0.04
BALANCE SHEET
ASSETS 30/ 9/2006 30/9/2005 31/12/2005
I nt angi bl e assets 9.5 3.6 8.9
Tangi bl e assets 3.2 2.0 3.0
O her financial assets 2.2 5.6 4.3
Non-current assets total 14.9 11.2 16. 2
| nventori es 0.2 0.0 0.1
O her receivabl es 15. 3 12. 4 15.8
Avai |l abl e-for-sal e
financi al assets 49. 4 52.5 53.5
Cash and bank accounts 12. 7 8.0 8.5
Current asset total 77,6 72.9 77.8
Tot al 92.5 84.2 94.0
SHAREHOLDERS' EQUI TY
AND LI ABI LI TI ES 30/9/2006 30/9/2005 31/12/2005
Equi ty 54.5 54.1 57.1

O her non-current 1.2 0.3 1.3
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Segnent i nformation

The Group has only one primary segnent;

Quarterly devel oprent

1/05 2/05
Revenues 13.3 14.7
Cost of revenues 1.3 1.3
Gross nargin 12.0 13.4
Ot her operating incone 0.2 0.3
Sal es and marketing 7.4 7.7
Research and
devel opnent 3.2 3.6
Adm ni stration 0.8 0.8
Operating result 0.8 1.5
Fi nanci al net 0.5 0.3
Result before taxes 1.2 1.8

Fi nanci al Reporting

A press and anal yst conference wl|
11 am Finnish time at the G oup’

Hel si nki .
will be arranged at

A conference call for

data security.

3/ 05 4/05 1/06 2/06 3/06

15.7 18.1 18.8 19.8 20.0
1.2 2.1 1.7 1.6 1.7
14.5 16.0 17.0 18.2 18.4
0.2 0.2 0.2 0.2 0.1
7.4 9.1 9.6 10.3 9.0
3.7 4.2 3.7 4.3 4.7
0.6 0.8 1.0 0.9 0.9
3.0 2.1 2.9 2.8 3.8
-0.1 1.2 0.2 0.1 0.1
2.9 3.3 3.2 2.9 3.9

S Headquarters,
i nternationa

rel ati ons/

The quarterly report for Q4 wll
statenment bulletin wll

The financi a
t he Annual
Gener al

Report wil|l
Meeting will be held on

Quarterly reports for 2007 wll
31 (@) and Cctober 24 ().

at 9 amFinnish tine to the Hel sink

conference wll
internatipnm
details will

conf erence cal

F- Secure Corporation

Board of Directors

Addi tional infornmation
F- Secure Corporation

Risto Siil asnmaa,
Taneli Virtanen,
Jukka Kotovirta,

CFO
I nvest or

will

Presi dent and CEO

Rel ati ons

be published on January 30, 2007.
be announced on February 15 and
be published on March 12, 2007. The Annua

March 20, 2007.
be published on Apri
Exchanges,

tel.358 9 2520 5510
tel.358 9 2520 5655
tel.358 405 883 933

be arranged today, October 24, at
Tammasaar enkatu 7,
i nvestors and anal ysts
1530 Finnish time (1430 CET, 1.30 pm UK tine).
I nstructions can be found at http://ww. europe. f-secure.cominvestor-

| 24 (Q1),
A Stock Exchange bulletin wll

a press and anal yst
be arranged at 11 am Finnish tinme in Helsinki,
be arranged in the afternoon.
be provided later on the G oup's web site.



