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F- SECURE GROUP 2005 FI NANCI AL RESULTS
Continuing top growh in antivirus and intrusion prevention business

(Unl ess otherw se stated conparisons are nade to the sane period one
year ago.)

4 Highlights

-Total revenue increased by 44%to a record level of 18.1m
-Anti-virus and intrusion prevention revenues increased by 52%to a
record level of 17.4m

- Cor por at e busi ness increased by 20%to 8.9m

-Service provider business increased by 94%to 5.3m

- Consuner business increased by 137%to 3.2m

-EBIT 2.1m (1.6m

-Deferred revenues increased by 3.3mto 23.2m indicating sales

| evel s well above reported revenues

-Cash flow 2.4m positive

-Acqui sition of Ronmon Oy to strengthen the Goup’s ISP offering with
networ k control solutions.

2005 Highlights

-Total revenue increased by 31%to a record |level of 61.8m
-Anti-virus and intrusion prevention revenues increased by 44%to a
record | evel of 58.9m

- Cor porat e business increased by 16%to 32.5m

-Service provider business increased by 95%to 16. 6m

-The G oup doubl ed the nunber of ISP partners that was at the end of
the year 85 of which 12 in North Arerica and 1 in Asia

- Consuner business increased by 134%to 9.6m

-EBIT 7.4m (6.5m

-Profit before tax 9.3m (7.7m

-Deferred revenues increased by 4.8mto 23.2m

-Cash flow 12. 1m positive

Busi ness in 2005 at the G oup |evel

2005 was anot her year of rapid and profitable growh for the G oup.
The targets set and conmunicated to the market were net and exceeded.

The key goal for 2005 was to grow the anti-virus and intrusion
prevention business faster than the industry’s overall growth. This
was clearly exceeded as the Group presented 44% growm h. G owh of the
Goup’s conpetitors declined towards the end of the year to



approxi mately 5% in the fourth quarter while the Goup’s growh
actually increased to 52%in the antivirus business.

As stated at the beginning of the year, the Goup’s position has
becone stronger in the key European markets and in North Anmerica
especially in the ISP channel. The G oup has gained a strong position
in the corporate market segnent in Japan, and has now entered the ISP
segnent in other parts of Asia.

Year 2005 becanme the breakt hrough year for the Goup’s Security as a
Servi ce (SaaS) concept. Gowh in the segnent continued very strong
and total SaaS revenues, including the consuner, SMB and Enterprise
segnents, represented al nbst one third of all anti-virus and

i ntrusion prevention revenues.

Retail in Europe and gl obal web sales to consuners grew also rapidly
during 2005 due to great products and recruitnment of new channels.

The visibility and awareness in nobile security issues clearly
i ncreased though the nobile business itself remained in the early
mar ket st age.

The gradual exit fromthe encryption business continued steadily and
encryption revenues declined by 63%

Total revenues were 61.8m (47.3m, representing 31% growh. EBIT was
7.4m (6.5m . Cash flow was 12. Im positive (9.9m and deferred
revenues were 23.2mat the end of the year (18.4nm.

The Goup’s variable costs were 5.9m (3.7m) and they increased
proportionally towards the end of the year due to the costs from
appl i ance hardware, consunmer boxes and adjustnents of paid royalties.
Though vari able costs are increasing, Q4 variable costs were at a

hi gher than normal |evel due to the adjustnments nmentioned above and
gross margin is expected to inprove from@ |levels during 2006.

The total fixed costs were 49.4m (38n), representing 30% grow h. It
is rewarding to note that during a year of heavy cost increase in
areas pertinent to long-termconpetitiveness, the Goup was able to
achi eve industry-leading growh while increasing sales at the sane,
or slightly faster pace, than fixed costs.

The Group’s short-termstrategy continues to be to prioritize growth
over profitability. Above all, investnents into achieving a strong
sust ai nabl e position in the fast growi ng security service

provi sioning market are seen as vital for the Goup’ s long-term

gr owt h.

The cost increase during 2005 was due to new product devel opnent
especially related to products in the Service Platform concept and
the increase in sales resources in the field. The G oup has

est abl i shed and expanded sal es offices in Europe and Asi a.



The Goup capitalizes sone of its devel opnment expenses according to
the IFRS rules. This decreases costs by approximately 0.8m

The geographi cal breakdown of the business was as follows: Nordic
Countries 36% (349, Rest of Europe 45% (47%, North America 10%
(10%9 and Rest of the World 9% (9% . Anti-virus and intrusion
prevention represented 95% of the business (86%, encryption 4% (13%
and ot her products and services |less than 1% (1% .

According to the | atest global survey nade in the autum of 2005
custoner satisfaction has stabilized at very good | evels. Overall
satisfaction was 4.27 (4.30) on a scale of 1 to 5. Relentless focus
on custoner satisfaction is one of the Goup’ s core phil osophies.
Reliability is core value and the one that is nost visible to
custoners and partners.

Busi ness in different custoner segnments in 4 and 2005

In the fourth quarter of 2005, revenues in the corporate custoner
segnent through resellers and I T services conpanies were 8.9m (7.4m
representing 51% of the anti-virus and intrusion prevention busi ness.
Conpetitive solutions, a strong focus on support and a renewed
partner programhas contributed to the growh in this segnent.

Gowh in 4 fromthis segnent inproved to 20% fromlevels close to
15% during the previous quarters. During Q4 the Goup introduced F-
Secure Messaging Security Gateway appliance that represents a novel
product “box” approach for the Goup and that was positively received
in the market. Annual revenues in the corporate custonmer segment

i ncreased by 16% and were 32.5m

Gowh in the corporate reseller channel remai ned above narket
average. New reseller recruitnment and continuous work with the

exi sting ones are equally inmportant ongoing activities necessary to
mai ntai n the nonmentum

Revenues t hrough the service provider channel in 4 were 5.3m (2. 7m,
representing 30% of the anti-virus and intrusion prevention business
and growth of 94% fromthe previous year. Security as a Service has
now broken through in the market. Service-like security is the prine
F-Secure way to deliver value to its custoners. The area was further
rei nforced through the devel opnent and introduction of F-Secure
Service Platfornms and the acquisition of Ronmon Oy, as described

bel ow. The anount of service provider partnershi ps doubl ed over the
year. Annual revenues increased by 95% and were 16.6m

Consuner revenues in 4 were 3.2m (1.4m, representing 18% of the
anti-virus and intrusion prevention business. Revenue growth rate
continued strong, 137% from previ ous year. Sales were boosted by a
| arge nunber of new retail and reseller partners, positive press
visibility through review wins, increased web sales, innovative new
channel s e.g. through on-1ine banking providers, and the rel ease of



key new products alongside with the “All in One” marketing canpai gn.
Annual revenues increased by 134% and were 9.6m

Mobil e security is strategically a core area for the Goup. The
interest in the Goup’s solutions anong phone vendors, nobile
operators and corporate custoners renained at a high | evel. The
nunber of received RFPs/RFls (Requests for Proposal or |Information)
fromoperators increased heavily in 4, show ng continuously

i ncreasing operator interest in this area. However, |ead tinmes have
remai ned | ong.

Antivirus and intrusion prevention market and conpetitive situation

In the Consunmer market, the growth is driven by an increasing nunber
of hi gh-speed Internet connections and continuously grow ng threat
awar eness. Based on various nmarket anal yses, the G oup estinates the
overall market growth in this segnent to be 25-30% annually until
2008.

In the Small and Medi um Busi ness market annual market growth is
expected to be 10-15%until 2008. The large Enterprise segnment is
over 95% satisfactorily protected and new busi ness conmes nostly from
repl acenments, either fromswtching vendors or buying security as a
service. As corporate software purchasing patterns evol ve towards a
service nodel, the latter is expected to becone a significant new
busi ness opportunity for the Goup in the com ng years.

Conpetitive situation in the anti-virus and intrusion prevention
busi ness has renai ned unaltered and price | evels have renai ned
relatively stable. Sone conpetitors have even been raising their
prices noderately. However, in sone countries there have been signs
of increasing price conpetition. The G oup has successfully flanked
these attacks through offering a prem um product with richer
functionality and better service. Especially the Goup’s outstanding
response times to virus outbreaks have received a | ot of positive
attention

There were no signs of Mcrosoft’s OneCare “PC health service” taking
any business away fromthe Goup. Mcrosoft will enter the consuner
market with its OneCare sol ution around m d-2006.

Stayi ng one step ahead both in product feature richness and service
channel devel opnent is the cornerstone of the Group’s conpetitive
posi ti oni ng.

Security as a Service

Security as a Service is the F-Secure way to snoothly safeguard the
nodern information society in every aspect, with the best up-to-date
know edge.

The Group sees that there is an ongoi ng, fundanental change in
cust omers’ buyi ng behavi our. Consuners and busi nesses will prefer to



pur chase security as a subscription service over all other
alternatives. The Goup has been a | eader in supporting this change
with its Service Platformoffering.

In 2005, the G oup | aunched various F-Secure Service Platforns that
take into account the different business nodels and needs that the
different types of service providers have. There are different
platfornms for target groups: Enterprises, Businesses, Consuners,
Gat eways, Mobil e Phones and Operat or Networks.

Wth the launch, the Goup ains to enbrace all the different, fast
devel opi ng busi ness nodels in security service provisioning. The
platfornms cater for the needs and provi de new busi ness opportunities
for the Security Service Provider, the business-focused Internet or

| T service provider, the consuner-focused |ISP and the nobile
oper at or.

During the year, the total nunber of announced | SP partners was
doubl ed to 85, out of which 12 are in North America and 1 in Asia.

The Group is clearly the | eading vendor in Europe with over 70
service providers in this category offering exclusively F-Secure
solutions to their custoners. The ISP channel represents an easy way
to buy anti-virus and intrusion prevention for consunmer custoners.

The Group has progressed well in creating solutions to provide
Security as a Service for the SMB and Enterprise segnments. In these
segnents, the partners are facilities managenent and outsourcing
conpani es and various types of service providers. During the year,
the Group has signed nore partnerships with these types of conpanies
and revenues have increased clearly. The first operator to | aunch
Service Platformfor Businesses was Finnet in Finland in early QL
2006.

Mobi |l e security

The Group’s long-term pioneering investnent to raise awareness in
nobi |l e security issues was gradually yielding results during the
year.

Leadi ng gl obal nobil e operators chose F-Secure as their preferred
partner in Mbile Security. These include T-Mbile (Germany),

Tel i aSonera (Finland), Elisa (Finland) and Swi sscom (Swi tzerl and).
Orange Switzerl and | aunched a pilot antivirus service for nobile
phone custoners in Switzerland and Li echtenstein.

In addition, the Goup continued to receive an increasing nunber of
RFPs/ RFlI's from nobil e operat ors.

The key vendor partner continued to be Nokia with whom the Group
works in various forms to create a secure mobile user experience. F-
Secure Mobile Anti-Virus will be available through Nokia to the users



of four recently announced devices based on $60 3™ Edition - Nokia
N71, Nokia E60, Nokia E61 and Nokia E70.

For the Nokia N71, F-Secure Mobile Anti-Virus will be distributed on
the memory card in the standard device sales package, while for the
Nokia E-series devices, the antivirus client will be available at
Nokia Catalogs service.

F-Secure Anti-Virus 2.0 for Wndows Mbile was rel eased at the end of
the year. It is available through standard and el ectronic corporate
and consuner channel s.

Product Leadership

The Group has increased its R& resources and restructured its
product portfolio in order to offer solutions to the service provider
partners and to offer new, nore dynam c solutions for businesses
under increasing threat fromonline crimnals and nmal ware aut hors.

F-Secure Anti-Virus Enterprise Suite extended the G oup’ s existing
product suite offering while F-Secure Anti-Virus Corporate Suite
repl aced F-Secure Anti-Virus Total Suite. The G oup also offered a
solution suite designed for smaller conpanies, the F-Secure Snal
Busi ness Suite.

In March, the G oup announced the F-Secure Bl ackLi ght ™ Root ki t

El i m nati on Technol ogy for Host based Intrusion Prevention (HIPS). It
i s aimed agai nst the use of advanced stealth techniques called
rootkits.

In June, the G oup announced F-Secure Anti-Virus Client Security 6.0
that raises the bar for the whole industry. It is unique in conbining
protection agai nst spyware, adware, hackers, viruses, wornms, browser
hi j acki ng, code injections and zero-day attacks into the sane
solution. The G oup al so announced F-Secure Policy Manager 6.0, a
centralized nanagenent systemfor all the above nentioned
functionalities.

For corporate custoners the Group rel eased the F-Secure Messagi ng
Security Gateway, a security solution for e-nail conbining an
enterprise-class nessaging platformw th perineter security,

anti spam antivirus, secure nessagi ng and out bound content security
capabilities in an easy-to-depl oy appliance.

F-Secure Linux Client & Server Security 5.10 was a m | estone rel ease
bringi ng a conprehensive security package to this increasingly
i mportant platform

For consuners, the key product announcenents of the year were F-
Secure Anti-Virus 2006 and F-Secure Internet Security 2006 that is a
conprehensive, “all in one” security solution. It includes antivirus,



integrated antispyware, rootkit detection, a personal firewall, spam
filtering and parental control.

The leading US I T magazine Infoworld tested various anti spyware
products in its Septenber 19 issue. F-Secure Cient Security 6.0 was
the only product ranked “excellent” with the highest points by a wide
mar gi n.

F- Secure’ s outstandi ng response tinmes to major virus outbreaks
recei ved wide publicity in Busi ness\Wek magazi ne i n Decenber.

The acqui sition of Romon Oy

I n Novenber, The Group acquired Rommon Oy, a Finnish conpany that
provi des network | evel malicious traffic control solutions for |SPs.

The new conbi ned offering, titled F-Secure Network Control, will be
targeted agai nst network anomalies and network based attacks that
typically cause bandw dth di sruption or Denial of Service (DoS). The
product provides visibility and control over network behavi our and
the ability to automatically place rogue network nodes, such as
cont am nat ed virus-spreadi ng home PCs, into quarantine.

The acquisition supports the Goup’s strategy to develop its Service
Pl atf orm concept and its offering in the | SP custoner segnment. In the
future it will be devel oped for other Service Platfornms as well.

Per sonnel and Organi zation
The Group's personnel nunbered 390 at the end of the year (306).

The Group’s Executive Team consists of the follow ng persons: Risto
Siilasmaa (President and CEO, Pekka Kuusel a (Executive Vice

Presi dent, Sal es and Marketing), Pirkka Pal onméki (Executive Vice
Presi dent, Research and Devel opnent), Travis Wtteveen (Executive

Vi ce President, Products and Services), Aki Manttari (Director, Human
Resources) and Taneli Virtanen (Chief Financial Oficer).

Fi nanci ng

The Group’s financial position remained strong throughout the year.
The Group’s equity ratio on Decenber 31, 2005, was 81% (84%.

Fi nanci al inconme for 2005 was 1.9m (1.2m i ncluding SRV accrual for
i nterest.

Duri ng 2005 cash flow was positive 12.1m(9.9n). The market val ue of
the liquid assets of the G oup on Decenber 31, 2005 was 61.8m
(50.1m.



The change in the USD-EUR exchange rate has had no effect on either
revenues or results.

Capital Expenditures

The Group’s capital expenditures for the year were 8.3n(2.9n). These
consisted mainly of IT hardware, software, capitalization of
devel opnment expenses and acqui sition of Rommon Oy.

Shar es, Sharehol ders' Equity, and Option Prograns
In 2005, the follow ng warrant subscriptions were nade:

A total of 1,111,688 F-Secure shares were subscribed for with the C
warrants attached to the F-Secure 1998 Warrant Pl an;

A total of 205,462 F-Secure shares were subscribed for with the
1999B, 1999C and 1999D warrants attached to the F-Secure 1999 |
Warrant Pl an;

A total of 2,442,661 F-Secure shares were subscribed for with the
1999D, 2001B, 2001C, 2001D, 2002A, 2002B, 2002C warrants attached to
the F-Secure 1999 Il Warrant Pl an;

A total of 466,701 F-Secure shares were subscribed for with the
1999D, 2001B, 2001D and 2002B warrants attached to the F-Secure 1999
Il Warrant Pl an;

A total of 150,850 F-Secure shares were subscribed for with the
Al/ A2, B1l/B2 warrants attached to the F-Secure 2002 Warrant Pl an;

As a result of all the above nentioned subscriptions, the nunber of
shares was increased by 4,410, 362. The corresponding increase in the
share capital, in total EUR 44,103.62 was registered in the Finnish
Trade Register in six installnments during the year. F-Secure received
as additional shareholders' equity a total of EUR 3,476, 040. 48

In Decenber the Board of Directors of F-Secure Corporation, based on
the authorization given by the Annual General Meeting of Sharehol ders
on 23 March 2005, executed a share offering directed to the

shar ehol ders of Rommon Oy as a partial paynment of the acquisition
price according to the acquisition agreenent. A total of 791, 806 F-
Secure shares were subscribed for with price of ca EUR 1.89 per
share. In aggregate the nunber of shares was increased by 791, 806.
The corresponding increase in the share capital, in total EUR
7,918.06 was registered in the Finnish Trade Regi ster on Decenber 2,
2005.

After the reporting period, a total of 53,150 F-Secure shares were
subscribed for with the A1/ A2 warrants and a total of 7,250 F-Secure
shares were subscribed for with the B1/B2 warrants attached to the F-
Secure 2002 Warrant Pl an.



In aggregate the nunber of shares was increased by 60, 400. The
correspondi ng increase in the share capital, in total EUR 604 was
registered in the Finnish Trade Regi ster on January 9, 2006. F-Secure
recei ved as additional shareholders' equity a total of EUR 38, 415.

As a result of all the increases nentioned above, the share capital
of F-Secure is EUR 1,547,722.18 and the total nunber of shares is
154,772, 218. The correspondi ng nunber of shares fully diluted would
be 161, 464, 443 including all stock option prograns.

SRV Viitoset Oy

In Septenber, by the decision of Helsinki District Court, F-Secure
was sentenced to pay the amount of EUR 793, 230.53 and litigation
costs plus interest to SRV Viitoset Oy for the additional
construction and refurbi shnent work at the G oup’ s headquarter
prem ses.

F- Secure considers the work was al ready covered by the original
rental agreenment and is appealing to change the verdict.

Even though the process is still open F-Secure decided to start
accruing the costs. Construction costs are periodized for the
duration of the rental period until the year 2010 starting Septenber
2005. The inpact is roughly 0.1m per quarter.

| FRS Reporting

F- Secure publishes interimreports and annual financial statenent in
accordance with the I FRS standards for 2005. The group has published
on February 15, 2005 its IFRS inpacts and conpari son data for 2004.

Cor porate Gover nance

F- Secure conplies with the Corporate Governance reconmendations for
public listed conpanies published in Decenber 2003 by HEX Plc, the
Central Chanber of Commerce of Finland and the Confederation of

Fi nni sh I ndustry and Enpl oyers as expl ained on conpany’s web pages.

The dividend policy of F-Secure Corporation is to pay approxi nately
half of its annual profit as dividends. However, the conpany nay
refrain from paying dividends to accrue funds to finance other |ong
termstrategic investnents; e.g. acquisitions.

The Group's | argest shareholder, Risto Siilasnma, as a courtesy to
the stock market, wants to comrunicate the follow ng indicative
intention: During the three week periods followng the results
announcenents during the cal endar year 2006 he plans to sell a nunber
of F-Secure shares not exceedi ng 5% of the conpany's outstandi ng



shares. To inprove liquidity and further devel op the ownershi p base
the shares will be sold directly to large institutional investors.
The shares will be priced at market |evels, nost |ikely based on
vol une- wei ght ed average tradi ng prices of a nunber of days at the
time of the transaction date.

Future CQutl ook

The Group’s three key goals in 2006 will follow the track inplenented
during the recent years:

1) To continue focusing on long termconpetitiveness rather than

short termgain. This neans that the Group intends to grow the anti -
virus and intrusion prevention business significantly faster than the
i ndustry. The recent estinmates for nmarket growth vary between 10-15%
in the corporate segnent and between 25-30% i n the consuner segnent.

The prinme vehicle for the Goup’s future gromh is Security as a
Service. This gromh will also be pursued through systematically
growi ng various channels in the key European markets, an increasingly
conpr ehensi ve product offering, inpeccable service and a carefully

i ncreased geographi cal scope. The G oup sees tangi bl e business
opportunities in North Anerica and Asi a.

Key opportunities to be pursued in the consuner business are new,
i nnovati ve channel nodels, as was showcased in early 2006 with an
announcenent with Barclays Internet Bank. On the corporate side,
extra | everage is expected to conme fromsecurity appliances.

2) To continue capitalizing on the Goup’ s industry |leadership in
Security as a Service, both with consuner and corporate end
cust oners.

Partnership recruitment will continue vigorously in all service

pl atform segnents and the Group is well positioned to benefit from
the devel opnment of Security as a Service trend with a conprehensi ve,
| eadi ng product offering and an ever-stronger position with service
providers in Europe, North America and Asia. F-Secure Network Control
will present new opportunities in this segnent.

3) To advance in nobile security, and, as the market matures, start
turning | eadership into revenues.

The visibility in nobile security business is inproving constantly

t hrough i ncreased operator and corporate custoner awareness in nobile
security issues and increased vendor interest. The G oup expects to
see the nunmber of nobile malware outbreaks continue growi ng steadily.
This will further underline the value of an up-to-date security
solution for handheld nultinmedia termnals and will gradually

escal ate the uptake of nobile security solutions.



The nmanagenent estinates the strong growh in anti-virus and

i ntrusion prevention to continue, especially in Security as a Service
busi ness. 2006 total revenues are expected to be around 85m w th an
error margin of +-10%

Based on its strategy to prioritize gromh over short term
profitability, the Goup continues to invest in new sales and

mar keting activities as well as in major new devel opnent efforts and
new projects expanding the Goup’'s offering to service providers and
facilities nanagenent conpani es. The managenent is aimng at an EBIT
close to 20%in 2006. The latter half of 2006 is expected to be the
stronger half.

The estimation for QL0O6 revenues is 18.5m +-1m and cost |evel around
15m The estimate is based on the sales pipeline at the tine of
publ i shing, existing subscriptions and support contracts, previous
experience on | ow purchasing activity at the beginning of the year
and a EUR/ USD exchange rate of 1.20.

This interimreport is prepared in accordance with |IFRS standards.

The change in accounting standards has been reported on 15th February
2005.

Key figures (audited):

Euro mllion

| NCOVE STATEMENT 2005 2004 2005 2004 Chge
10-12 10-12 1-12 1-12 %

Revenues 18.1 12.6 61.8 47.3 31

Cost of revenues 2.1 1.0 5.9 3.7 58

Gross margin 16.0 11.6 55.9 43.5 28

Ot her operating incone 0.2 0.3 0.8 0.9 -11

Sal es and marketing 9.1 6.6 31.6 24.6 29

Resear ch and devel oprent 4.2 3.0 14.7 10.7 36

Admi ni stration 0.8 0.8 3.1 2.7 16

Qperating result 2.1 1.6 7.4 6.5 13

Fi nanci al net 1.2 0.4 1.9 1.2

Result before taxes 3.3 2.0 9.3 7.7

I ncone taxes -1.3 7.2 -2.7 5.8

Result for the period 2.0 9.2 6.6 13.5

Ear ni ngs per share, e 0.04 0.09

EPS, diluted, e 0.04 0.09

BALANCE SHEET

ASSETS 31/ 12/ 2005 31/12/2004

Non- curr ent

I nt angi bl e assets 8.9 2.4

Tangi bl e assets 3.0 1.7

O her financial assets 4.3 6.6

Current

I nventories 0.1

O her receivabl es 15.8 11.2

Avai |l abl e-for-sal e



financi al assets 53.5
Cash and bank accounts 8.5
Tot al 94.0

SHAREHOLDERS' EQUI TY

AND LI ABI LI TI ES 31/ 12/ 2005
Equity 57.1
Non-current liabilities
G her non-current 2.4
Def erred revenues 3.8
Current liabilities
O her current 11.3
Def erred revenues 19. 4
Tot al 94.0
Cash fl ow statement 31/ 12/ 2005
Cash fl ow from operations 14. 4
Cash flow frominvestnents -5.8
Cash flow from financi ng
activities 3.5
Change in cash 12.1
Cash and bank at 1 Jan 50.2
Change in net fair val ue of
Avai |l abl e-for-sal e -0.4
Cash and bank at 31 Dec 61.8
St atement of changes in sharehol ders’
share
share prem umtransl

capi tal fund diff.
Equity on
31.12. 2004 1.5 28.6 0.0

Avai |l abl e-for-sal e

financi al asset, net

Transl ation diff. 0.0
Cost of share

based paynents

Profit

Exerci se of options 0.0 4.9

Equity on

31.12. 2005 1.5 33.5 0.0

Key rati os 2005
12 m

Qperating result,

% of revenues 11.9
RO, % 19.0
ROE, % 12.9
Equity ratio, % 80.6
Debt-to-equity ratio, % -108.2
Ear ni ngs per share (EUR) 0. 04
Ear ni ngs per share diluted 0.04
Shar ehol ders' equity
per share, e 0. 37

P/E ratio 46. 9

42. 4
7.8
72.1

31/ 12/ 2004
45.

0.
2.

8.
15.
72.

31/ 12/ 200
11.
-2.

1.
9.
39.

0.
50.
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0.5 14.7 45.
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Capitalized expenditures (M) 8.3 2.9

Contingent liabilities (M) 12. 7 14. 6
Per sonnel , aver age 354 291
Personnel, Dec 31 390 306

Segnent i nformation
The Group has only one prinmary segnent; data security.
Quarterly devel oprent

1/04 2/04 3/04 4/ 04 1/05 2/05 3/05 4/05
Revenues 10.4 11.6 12.8 12.6 13.3 14.7 15.7 18.
Cost of revenues 1. 1. 1. 1. 1. 1.
Gross nmargin 10.6 11.8 11.6 12.0 13.4 14.
Ot her operating incone
Sal es and marketing
Research and
devel opnent
Adni ni stration
Operating result
Fi nanci al net
Result before taxes
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The proposals of the Board to the Annual General Meeting

1) Dividend proposal

The result for the period of the parent conpany is KEUR 6. 254 and
retained earnings is KEUR 12.557 that is totally KEUR 18.811. The
di stri butable shareholder’s equity in the Goup is totally KEUR
21. 825.

The Board proposes to the Annual Ceneral Meeting that a dividend of
EUR 0. 07 per share would be paid, a total of EUR 10, 834, 055. 26 based
upon the nunber of shares. The total dividend is about the half of
the profit from 2004 and 2005.

2) The authorization of Board of Directors to increase the share
capital of the conpany as foll ows:

a) The duration of the authorisation

The Board to be authorised during the period of one (1) year fromthe
date of the sharehol ders' neeting to decide on an increase of the
share capital of the conpany by one or nore new share issues or by

| aunchi ng one or nore convertible bonds or option rights. As a result
of such share issues, option rights or convertible | oans, the share
capital of the conpany may be increased by a maxi num of 280, 000
Euros. The maxi num nunber of new shares to be issued is 28,000, 000.
To the extent the authorization is used to create incentive systens



for the personnel of the group, the share capital nay increase by a
maxi mum of 70,000 EUR, in which case a maxi num anount of 7,000, 000
shares may be issued.

b) Deviation from subscription rights

The shares, convertible bonds or option rights nay be offered to be
subscri bed by deviating fromthe subscription rights of the

sharehol ders. This deviation fromthe subscription rights is proposed
for the purpose that the conpany may fund its possible acquisitions
whi ch are of strategic inportance by way of share arrangenents, or
strengthen its financing and capital structure, or create incentive
prograns for G oup’s enpl oyees.

c) The determ nation of the subscription price

The subscription price for the shares issued in the share capital

i ncrease and converted or subscribed on the basis of convertible
bonds or option rights will be determ ned by the Board of Directors.
At m nimum the subscription or conversion price per share is the
count er book value of the share. To the extent the authorization is
used to create incentive systens for the personnel of the G oup, the
subscription price will be determined by the Board of Directors so
that it is based on the market price of the share.

d) Paynent of the subscription price

The Board may accept as paynent also a set-off or provision of other
assets (in-kind contributions).

e) Previous authorization

The proposal of the Board includes also that the unused portion of
the authorisation given by the Sharehol ders’ neeting on the March 23,
2005, will be cancelled sinultaneously with the registration of the
new aut hori zati on.

3) Draft of terns of Rommobn nerger

The Board proposes to the Annual Ceneral neeting to accept the draft
of terms of nerger according to which fully owned subsidiary Romobn
Oy shall nmerge into F-Secure Corporation in order to achi eve cost
savi ngs.

Fi nanci al Reporting

A press and anal yst conference will be arranged today, February 14,
at 11 amFinnish time at the Group’s Headquarters, Tanmasaarenkatu 7,
Hel si nki. A conference call for international investors and anal ysts
will be arranged at 1430 Finnish tinme (1330 CET, 12.30 pm UK tine).
Instructions can be found at http://ww.f-secure.coninvestor-

rel ations/




The 2005 Annual Report will be published on March 15. Annual Genera
Meeting will be held on March 22

Quarterly reports for 2006 will be published on April 27 (Ql), August
1 (@) and October 24(@3). A Stock Exchange bulletin wll be sent at
9 amFinnish tinme to the Hel sinki Exchanges, a press and anal yst
conference will be arranged at 11 am Finnish tine in Helsinki, and an
i nternational conference call will be arranged in the afternoon. Ful
details will be provided later on the Goup's web site

F- Secure Corporation

Board of Directors

Addi tional infornmation

F- Secure Corporation

Risto Siilasma, President and CEO tel.358 9 2520 5510
Taneli Virtanen, CFO tel.358 9 2520 5655



